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Did Salesforce have what it needed to complete and was its growth sustainable
Salesforce has what Dean wants to compete. The nature and future benefits economically of cloud computing costs of implementation can be seen to be the same as capitalized as implementation costs in capitalized internal-use software. Dean is aware that investing at Salesforce.com will result in consistent accounting for costs of implementation regardless of whether the software underlying lies in the cloud, on-premise or it's a combination of both. (Soloman, 2015) 
There has been a drastic evolution of the software industry and what is currently experienced is a move to hybrid cloud and cloud model away from on-premise licensed software. Currently, what is being experienced in many traditional on-premise vendors in software such as Salesforce.com now have lines such as between cloud software and on-premise. Overall, there can be seen to be a goal towards an economic benefit in the future from the perspective that Dean wants to have as the customer consideration in terms of residing, accessibility and costs when it comes to the process of implementation are well taken into consideration. There is a high possibility of complexities reduction through the accounting alignment with on-premise arrangements for costs implementation relating to hybrid arrangements. Since Salesforce.com implemented a hybrid cloud solution to create a new end-to-end sales system of compensation where certain components of the solution had involvement of on-premise software, cloud-based software and internally developed software. Given nature and benefits overall, Salesforce. Com is seen to be the best as there are economic benefits in the future that have a likelihood of being experienced implying the need for Dean to make a common investment which will overall lead overall success in conducting business together. Therefore, although there is a high likelihood of incurring costs, the benefits will outdo them hence effective running.
 The logic of some of Salesforce’s policy decisions and either justify or not, the way they are capitalizing development costs
The logic of some of the policy decisions at Salesforce when it comes to development costs capitalization are seen to be justifiable. The Salesforce strategy of roll-up is seen to work towards development costs capitalization as it is in a position to plug dean acquisition into is systems. This hence will make it possible to cut costs of operations enabling an acceleration of the growth in revenue. There is hence a high possibility of its stock doing well hence development costs capitalization. Salesforce is also far more acquisitive when compared to the large giants in tech when it comes to the idea of its size. “Although its growth should not be viewed the same way exactly as mature companies, it is more appealing to see its capitalization in development costs.” (Soloman, 2015)  
Salesforce policy decisions entail on where to present amortized capitalized implementation cloud costs which are based on the internal policy for costs allocation across varying departments. It is also clear that Salesforce policy proposed requirements are seen to enhance the amortization of capitalized costs in implementation related to the use of software internally. With this in mind, the proposed income statement presentation is seen to take into consideration the need to minimize costs and maximize benefits which will overall lead to the implementation of projects due to funds availability. 
Do you think the company is right to make the metrics choices they have made?
In my own opinion, I think the company is right to make the choices metrics that have already been made. First, for it to succeed, there is the need to create an awareness in the market share which will lead to the need of consumers to learn about it and determine the methodologies that best fit to purchase its products. If the company fails to be known overall, there is a high possibility of low sales which might lead to losses hence closure. The use of non-GAAP metrics best fits the company which has been existing from back then. The company operating performance can and will increase as consumers will need to purchase its products and services. One way that a company enhances performance is through the enhancement of the need to achieve retention of employees in the long term. With this in mind, it comes out clear the justification of the metrics used in the organization are effective which lead to the overall success and the attainment of the short and long term objectives.  The use of collaboration cloud in the company is an effective metric because there will be customers approaching making it possible for the overall running to be effective. Additionally, the collaboration will lead to more subscribers as the diversity of the company will increase making it possible for the attainment of short and long term objectives. “The basis of these metrics choices has an overall goal of customer satisfaction which will lead to more goals attainment overall making it possible for customers to have the best and right experiences overall.” (Trone, Allbright & Taylor, 1996) 
Salesforce.com sent a comment to the FASB regarding the methods and logic used to justify its policies and procedures. You are the decider. Did they make their case?
As the decider regarding the methods and logic used in policies and procedures justification, it is clear to say that they are effective and lead to an overall consideration of the laid rules and regulations. Salesforce has hence taken into consideration all the requirements making it possible to adhere to the overall needs and adherence to all the requirements are well taken into consideration and implemented in the best way possible. (Soloman, 2015)  
[bookmark: _GoBack]Since all the policies and procedures have been justified, Dean can make its decision to make Salesforce as its right portfolio. Considering all the needs it is effective to say that the overall goals were been accomplished with their sizes which will enable effective competition in the market share overall. Salesforce can be seen to be on the right expectations and track overall implying the need to have the right and effective procedures overall and avoid any inconvenience that might lead to complications in its activities. There are high expectations of success overall as Dean and Salesforce have one thing in common. The merging of ideas will enable effective and efficient procedures overall making the conduct of business to be effective enabling overall success as the needs of consumers will be met in the right time and manner without failure. It can be concluded that the Dean had the right deal with Salesforce as it will enhance more accomplishments and effective customer satisfaction which will result due to the understanding and considerations made when it comes to conduct of businesses.
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